solutions

Dear Prospective Client,
We, at Piermont, would like you to think of this brochure as an
introduction to our company. In that regard, we are delighted to extend
to you a personal welcome.
You are most likely reading this brochure because you are concerned with
your finances. Before you share your concerns, let us provide you with
more information about our wealth management services, investment
philosophy, and what distinguishes Piermont from other financial firms.
This brochure will provide you with our core principles, a list of our
comprehensive services, the process you will undergo as a client and
the results you can expect from our firm.
As a registered investment advisor with the Securities & Exchange
Commission, we are very proud of the benefits our work has provided to
numerous families and businesses. Our tireless effort to help our clients
identify and achieve their financial goals is Piermont’s success story.
From all of us at Piermont, we hope to learn your story and work with
you to satisfy your financial goals.
We look forward to hearing from you.
Sincerely,
Philip J. Capell, CFP®, JD, MS in Tax
Chairman
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Process

CONSULTATION:
•
•
•

Identify your priorities, concerns & goals.

Introduce you to our wealth
management services.
Review the financial planning process.

When you become a client, you can expect to
go through our wealth management process.
After we meet at our initial consultation, we

•
•
•

DISCOVERY:
Review your completed in-depth
questionnaire.
Review your financial, tax and estate
planning documents.
Analyze your current investment
portfolio & insurance policies.

will ask you to complete our fact finder and
provide us with financial statements, tax
returns, estate planning documents as well as
other relevant paperwork.
As we gather information about your finan-

•
•
•

•
•
•

STRATEGY:
Present our planning analysis &
illustrations.
Recommend our investment strategy.
Illustrate our techniques to meet your
financial goals.
IMPLEMENTATION:
Develop an implementation schedule.
Process the transactions to effectuate
your plan.
Coordinate with your other professional
advisors.

cial situation and objectives, we will formulate a

CUSTOMIZED

investment strategy.

financial plan and
We will work with

you to implement our wealth management
plan and continue to review your plan at our
regular client meetings.
continuously

Your plan will be

MONITORED so as to ensure

that your financial goals are being satisfied.
At all times throughout our relationship, we
welcome your questions and comments.

•
•
•

REVIEW:
Meet to discuss any adjustments to your
plan.
Confirm that your goals are being satisfied.
Review your cash flow needs and portfolio
performance.
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Notwithstanding, we believe we have been instrumental in helping our clients
identify their financial needs and achieve their financial goals.

Our expertise in the areas of portfolio management, income tax, estate
planning and retirement planning allows us the ability to coordinate our clients’
financial

needs.

Our

relationships

with

high-caliber

attorneys

and accountants provide our clients with a powerful resource. Our cutting-edge
portfolio reporting system and detail financial planning illustrations reflect our
commitment to keep our clients informed.

And, our client-centered approach

and dedication to objective, conflict-free financial advice represents our high
ethical standards.

We invite you to visit our offices and welcome the opportunity to meet with you.
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(631) 454-1585
(631) 454-1586 Fax

100 Park Avenue - Suite 1600
New York, New York 10017
(212) 983-8525
(212) 983-8505 Fax

Carl A. Friedrich
www.piermontwealth.com
email: info@piermontweatlh.com
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